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Bullish on Bank Advisors?

The bank advisor has certainly evolved over the last 20+ years. (Mostly) Gone are the days of solely
pushing annuities and mutual funds as CD alternatives. Often underrated, dare we say “dissed”, banks
of all sizes have not so quietly transformed into comprehensive wealth advisory firms equipped with the
tools, expertise, and positioning to compete across various investment channels — and win!

This evolution is marked by:

Open Architecture: Technological advancements such as UMA, SMA, ETFs, TAMPS and robust
planning software have democratized access to sophisticated tools. This has leveled the playing field,
rendering the advisor “channel” less relevant compared to the quality and breadth of services offered.

Enhanced Offerings: Banks have expanded their offerings significantly, attracting top advisors and top
industry execs to support them, and incorporating a wide array of investment solutions, akin to those
offered by RIAs, wire houses, and trust companies.

Client Demand: Wealthy clients increasingly seek comprehensive services from their financial
institutions. Surveys indicate a preference for consolidating assets within banks, particularly among
younger clients, which presents a substantial opportunity for growth. And since about 85 trillion will
transfer to younger clients over the coming decades, bank advisors are exceptionally well positioned to
catch this wave. (Source: Natixis, Cerulli)

Proximity to Clients: While lines have blurred, bank advisors are uniquely positioned close to the
heartbeat of their client's financial lives—their bank accounts —which facilitates a more direct path to
enhancing the relationship from deposits to advisory.

Lead with Lending?

Contrary to some wirehouses, where lending may be viewed unfavorably, banks recognize the critical
importance of addressing both sides of the balance sheet. “How can you call yourself a wealth manager
if you are not looking at liability management? The last time we checked net wealth was assets -
LIABILITIES. Ignore at your own peril because if you are not addressing them, there is an advisor who is.

Tax-friendly leverage strategies for business, cash-out re-fi, option-based lending strategies, structured
credit strategies, and commercial real estate structures are services wealthy clients desire.


https://www.im.natixis.com/us/press-release/millenials-want-financial-advice-not-trophies
https://www.cerulli.com/press-releases/cerulli-anticipates-84-trillion-in-wealth-transfers-through-2045

Berkshire Dividend Strategy

They can be huge door openers or value add for an advisor teaming up with private bankers. Good
advisors help wealthy clients optimize the total balance sheet. We know advisors leveraging creative
finance techniques and are winning big with clients. Solve big problems, you'll likely land assets.

The Perfect Pairing With Dividend Strategies?
Within the bank channel, dividend strategies can stand out as an excellent fit for several reasons:

Solid Downside Protection: Dividend strategies may offer a conservative income and growth with
possible downside protection, making them ideal for collateralization in lending scenarios.

Clientele Preference: Many bank clients, particularly those with a conservative investment approach or
traditional trust department clientele, appreciate the stability and income generation potential of dividend
strategies. Dividend strategies often appeal to a traditional trust department's mindset and may create
solutions for trust/fiduciary clients to align income beneficiaries and remaindermen.

Alternative to Traditional Bank Deposit Products: Investors accustomed to traditional CD investments
may find dividend strategies appealing as they seek to enhance returns while maintaining a more
conservative long-term equity investing approach.

Complementary to Other Wealth Pillars: Think for a moment about the typical wealthy family with
assets of $5 million or greater. Advisors often discover wealth comprised of a family business, a second
home, commercial real estate, and a blue chip dividend portfolio. These are often permanent pillars.
Actively managed dividend strategies are already usually familiar territory and can be a key pillar of how
wealthy families grow and preserve wealth.

The evolution of bank advisors, coupled with the attractiveness of dividend strategies, presents a
compelling opportunity for wealth management within the bank channel.

Berkshire Dividend Strategy has resources to help you make the most of these opportunities.

Contact Berkshire:
Gerard Mihalick, CFA, Portfolio Manager Jason Reilly, CFP®, Partner, Distribution
gmihalick@berkshiream.com or (570) 825-2600 jason@berkshiream.com or (570) 825-2600

Berkshire Dividend Growth SMA is available through various custodians, broker-dealers and UMA providers. This commentary Is Intended for
Institutional and advisor use only. This commentary may make information of third parties available via website links. The Third-Party Content is not
created or endorsed by Berkshire nor any business offering products or services through it. The delivery of Third-Party Content is for general
Informational purposes only and does not constitute a recommenaation or solicitation to purchase or sell any security or make any other type of
Investment or investment decision. In addition, the Third-Party Content is not intended to provide tax, legal or investment advice. the Third-Party
Content provided to is obtained from sources believed to be reliable and that no guarantees are made by Berkshire or the providers of the Third-Farty
Content as to its accuracy, completeness, timeliness.



Berkshire Dividend Strategy

Berkshire Asset Management, LLC claims compliance with the Global Investment Performance Standards (GIPS®). Berkshire Asset Management is
a fee-based, SEC registered advisory finm serving the portfolio management needs of institutional and high-net worth clients. The Dividend Growth
Composite contains portfolios invested in Berkshire's Dividend Growth Strategy with an equity allocation target of 90% - 100%. The Dividend Growith
Strategy'’s primary objective is to generate a growing Stream of equity income by investing in a diversified portfolio of equities with stable, high, and
growing aividends. The benchmark is the S&F 500 Index. The index returns are provided to represent the investment environment existing during the
time periods shown. For comparison purnposes, the index is fully investeq, does not include any trading costs, management fees, or other costs, and
the reinvestment of dividends and other distributions is assumed. An investor cannot invest directly in an index. Gross returns are presented before
management and other fees but after all trading expenses. Net retuns are calculated by deducting actual management fees from gross retums.
Retums reflect the reinvestment of dividends and other earnings. Valuations are computed and performance is reported in U.S. dollars. To receive a
complete list of composite descriptions and/or a compliant presentation, contact Jason Reilly, CFP® Tel: 570-825-2600 or info@berkshirearn.com.
Past performance does not guarantee future results.

Risks: Past performance does not guarantee future results. Different types of investments involve varying degrees of risk, and there can be no
assurance that any specific investment will either be suitable or profitable for an individual’s investrment portfolio. Dividends are subject to change, are
not guaranteeq, and may be cut. Investing based on dividends alone may not be favorable as it does not include all material risks. There is no
guarantee any Stated (or implied) portfolio or performance objective mentioned by Berkshire can be met. Berkshire's equity style may focus its
nvestments in certain sectors or inadustries, thereby increasing potential volatility relative to other strategies or indices. The dividend strategy may
nclude bundled services also known as a “wrap fee program’”. Because there is typically a low turmover in the strategy, this may be more costly for
some investors. No one should assume that any information presented serves as the recejpt of, or a substitute for, personalized individual advice from
a qualified aavisor or any other investment professional.

Market Commentary, Aggregate Holdings, Securities, Sectors, Portfolio Characteristics Mentioned: No staterment made in this presentation shall
construe investment advice. This presentation is for informational purposes only. Views, comments or research mentioned is not intended to be a
forecast of future events. The mention of any security or sector is not deemed as a recommendation to buy or sell. Any reference to any security or
sector Is used to explain the portfolio manager’s rationale for portfolio decisions or philosophy. Research or financial statistics cited regarding securities
or sectors do not contain all material information about thern. Any securities mentioned represent a partial list of holdings whereas Berkshire porifolios
typically contain approximately 30-40 securities in percentage weightings ranging from 1-6%. A complete list of holdings from a representative account
/s avallable upon request. Overall portfolio characteristics mentioned are from a representative account deemed representative of the strategy, data
may be compiled from Bloomberg, Baseline or Berkshire estimates. Individual holdings, performance and aggregate characteristics of actual portfolios
may vary based on a variety of factors including market conditions, timing of client cash flows and manager discretion. This presentation contains
Berkshire opinions and use of Berkshire estimates which are subject to change at any time. Berkshire employees may have personal positions in any
securities or sectors mentioned. Charts, presentations or articles may be obtained from third parties and Berkshire does not guarantee their accuracy.

*Platform restrictions may apply. Preliminary returns are based on composite estimates only. Individual accounts will vary. Copyright © 2024 Berkshire
Asset Management, LLC, All rights reserved.



